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CW Specialty Lumber Co., Inc., a WHA member since 2004, started sawing lumber in 
2003 with 3 employees. Since then the company has grown to 11 employees. In the 
summer of 2008 CW installed a new wood waste fired boiler system and two new package 
dry kilns. This allows CW to dry 100% of the mills production. Along with the dry kiln and 
boiler they built a new planer building and installed a Newman EPR 600 planer and sorting 
line. The process from the log to the finished product is now controlled completely in-
house and the results have been gratifying.  

The mill cuts Alder and PC Maple in 4/4 thru 12/4 thickness along with special sizes 
on request. On occasion they also cut some Old-Growth Douglas Fir and Hemlock.  

Chris Cooper started his career in the lumber industry pulling on the green chain for a 
local softwood mill after high school. He became a WCLB certified grader in 1987. From 
that position, he moved to Quality Control and started into sales. In 1995,  after the mill he 
worked for  closed down due to lack of Federal Timber, Chris went to work for a 
Washington based wholesale lumber company. After several years he really 
started to miss being in the sawmill environment. So in 2003, he purchased 31 
acres and started CW Specialty Lumber Co., Inc. near Mill City, Oregon.  

Contact Chris at CW Specialty Lumber Company, Inc., Phone: (503)897 
2970, Fax: (503)897 2971, PO Box 1159, Mill City, OR 97360, Email: 
ccoop@wvi.com. 

WHA Welcomes New Member 
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Pacific Albus from the Pacific Northwest 
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Please Welcome: 

N ew Members 
 

Adams Artisan Hardwoods 
Contact:  Mark Adams 
 Sawmill. 
3810 NE 72nd 
Portland, OR  97213 
Phone: (503)860-1468 
Web: www.adamshardwoods.com 
Email: artisanhardwoods@yahoo.com 

Lawton Sweitzer, Inc. 
Contact:  Dave Sweitzer 
 Assoc. support, investment advisor rep. 
PO Box 1095 
Camas, WA  98607 
Phone: (360)835-1900 
Fax: (360)835-1900 
Email: dasweitzer@comcast.net 
 

N ews in the 
News 

W est Coast Sources gave mixed responses 
when asked about the current state of the 

forest products industry.  California has seen positive 
sales growth recently according to one source, while 
another says residential housing is seeing a steady 
decline in Washington.  One California wholesale 
distributor says that over the past few months his 
company has experienced increases in sales.  What is 
moving for him?  He notes that poplar is the number 
one seller, and other species moving well include 
alder, red oak and hard white maple.  White oak is 
sitting still, walnut slow, and birch and ash aren’t 
strong he says.  “since last October, we’ve reduced our 
inventory from $8.2 million to $6.7 million, but I don't 
think we’ve missed any sales because if it.”  

I n response to the increasing global demand 
for verified legal and sustainable forest 

precuts, the American Hardwood industry has released 
the findings of its independent study “Assessment of 
Lawful Harvesting an Sustainability of US Hardwood 
Export.”  The study commissioned by the American 
Hardwood Export Council (AHEC) and undertaken by 
a team of international experts, led by Seneca Creek 
Associates, confirms that US hardwoods derive from 
legal and well managed forests. 

The research concludes that: 
• There is a very low risk that US hardwoods 

derive from illegal sources. 
• There is high confidence that hardwoods procured 

from the US are low risk in all categories of the 
FSC controlled wood standard. 

• National and State forest programs in the US are 
responsive in promoting and ensuring sustainable 
forest practices. 

N ow that the LEED program is ten years old 
and has certified 1,705 buildings, industry 

professionals are asking questions.  Is energy actually 
being conserved?  How is building performance being 
measured? 

In a recent ARCHITECT Magazine article entitled, 
“Promise vs. Performance: A Deeper Shade of Green,” 
the science of measuring LEED clearly remains a 
work in progress.  According to the article, “From a 
market ing  and pol i t ica l  perspect ive ,  the  green 
movement has won major battles.  But the time has 
come for the profession to deliver the goods, and the 
science of sustainable building is still in its infancy.” 

How do you measure a building’s engineering and 
construction excellence against its performance in 
real-world situations?  The New Buildings Institute 
(NBI) is suggesting the establishment of key 
performance indicators, specifically “the 10 or 20 data 
points that allow building operators on a daily basis to 
understand what’s going on.” - excerpted from HMA Link 

C ollins Introduces   
Pacific Albus® 

“C ollins Pacific Albus, FSC-certified hardwood 
lumber, is now in the market place, after over a 

year of sawmill construction activity” according to Lee 
Jimerson, Pacific Albus Product Manager for The Collins 
Companies. The new Collins Upper Columbia Mill in 
Boardman, Oregon is a $35 million dollar state-of-the-art 
sawmill with dry kilns and abrasive planer and is built in 
partnership with GreenWood Resources, who manage the 
adjoining 24,807-acre FSC-certified tree farm. 

Pacific Albus is a light-weight, straight grain, light 
colored, medium-to-fine textured wood that has a variety 
of cost-saving applications, for Venetian blinds, millwork 
(solid & finger joint), edge-glued panels, S4S and cut 
stock, pre-ripped moulding blanks, balusters, landscape 
timbers, furniture, pattern stock, picture frames, ceilings, 
veneer, pallets, crating and boxes, and cants for 
reprocessing, among others,” remarked Jimerson. He went 
on to say, “because of its light weight, it is also a great 
option for recreational vehicle parts and tradeshow 
displays – anything that is frequently transported”. 
Available kiln-dried, air-dried, heat-treated, or green, 
Collins Pacific Albus is also hypo-allergenic, making it a 
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natural choice for saunas and a variety of consumer 
products, such as cosmetic pencils. Jimerson added that, 
“the Collins Upper Columbia Mill can produce up to 100 
million board feet of hardwood lumber per year, providing 
our customers a high quality, consistent, uniform product 
year round in the volume they need.” 

Collins and GreenWood are in a unique position to 
control the quality and consistency of the final product. 
Galen Smith, Quality Control Supervisor, illustrates the 
point. “Our job is to maintain the value of the log 
throughout the entire process. And because we have a 
special relationship with GreenWood Tree Farms, we can 
give them ongoing feedback to improve planting, 
irrigating, and harvesting techniques that will result in 
continually improved products. At every step of the way 
we want to assure ourselves and our customers that we are 
growing, producing, and shipping products that we can be 
proud of.” 

The hardwood plantation and mill are augmented by 
an efficient and cost-effective transportation system.  The 
mill is located on Interstate 84, the main East-West 
highway in Oregon, is on the Union Pacific rail line and 
has barge loading facilities on site at the Port of Morrow 

On the plantation side, GreenWood Tree Farms 
utilizes sustainable practices on the FSC certified Pacific 
Albus trees.  The plantation meets the FSC standards, 
which has stringent standards for land management 
practices, including requiring an integrated pest 
management system.  In addition, the plantation is home to 
hundreds of deer and other wildlife.  

2 009 membership dues invoices have been 
mailed.  We are all facing tough times with the 

current economy and our wood products markets.  But 
even in these tough times, we all have been working hard 
to not lose sight of the longer vision and value—that 
western hardwoods have provided great value to this 
industry and as a result have developed a great reputation 
in the market.  This reputation will allow us to continue to 
maintain a good market and position us to have great 
market opportunities in the future.  However, there are 
some things that threaten it:  not having a dynamic 
association by which people can network, and not enough 
information to understand what is going on in the market, 
the key drivers in the market, and what the markets are 
going to be.  These are all crucial to insure that we have a 
vibrant industry.  In order to do that, we need your 
continued support.  It’s as simple as that.   We believe that 
the Western Hardwood Association has great value. If you 
really value this industry you are in, help maintain a strong 
hardwood community by continuing to support WHA.  On 
a collective basis, we CAN make a difference! 

U pdate news from the Dec. 10th board meeting! 
Each member has been asked to sponsor one 

new member.  If you bring in 5 new members, you will be 
upgraded to a Gold Membership.  (Gold members receive 
free one month sponsorship of the newsletter that is 
emailed and posted on the website.)  New members, in 
addition to the First Time/First Year special membership 
of only $150, will also receive a coupon for $250 towards 
their annual meeting registration.   

 
 

Table 1. Growing markets for U.S. hardwood lumber through September 2008.  
Average Monthly Exports (BF)                           Fastest     Largest  2008YTD 

Species         Country             Q1             Q2                  Q3                  Growing1   Growing2   vs 2007 

*Table includes only markets with average monthly exports exceeding 100 MBF and positive growth 
trends. 
1Monthly shipment growth trend >10% of ave. monthly shipment volume.   
2Quarterlly growth trend exceeds 300 MBF.   
-excerpted from Hardwood Review Express 

 
 

Wishing all a Merry Christmas 
and Happy New Year! 
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Alder 
Germany 60,603 152,427 144,233 •   – 
China 2,105,297 2,878,308 2,289,226     – 
Vietnam 253,997 388,766 378,595     – 

Ash 
Canada 869,214 925,579 1,148,357   • – 
China 1,071,508 1,074,757 1,229,444     – 
Mexico 259,366 195,796 291,857     + 
UAE 79,392 100,158 135,757     + 

Birch Mexico 492,738 1,252,894 513,928     + 
Cherry China 102,983 321,805 836,299 • • – 

Taiwan 47,607 126,151 151,155     – 
Hard 

Maple Thailand 37,153 168,390 151,155 •   + 
China 389,331 766,795 611,543   • – 

Red 
Oak 

Saudi Arabia 87,444 136,887 321,947 • • – 
Lebanon 77,414 40,685 255,551 •   + 
Egypt 68,373 124,032 141,549 •   + 
China 3,136,120 3,179,206 4,049,833   • + 
Greece 158,925 202,153 207,803     + 
UAE 107,645 119,512 202,576     – 

Soft 
Maple 

Japan 89,987 230,688 194,242 •   – 
Mexico 690,370 1,303,468 894,924   • – 
Canada 1,903,145 2,123,521 1,911,903     – 
China 567,186 871,333 616,205     – 

Walnut China 196,219 321,099 325,478     – 

White 
Oak 

Greece 242,837 304,571 486,805 • • + 
Thailand 202,718 283,240 448,239 • • + 
Canada 2,630,527 3,486,603 3,005,025   • – 
China 1,901,308 2,601,143 2,154,175   • – 
Indonesia 566,056 495,987 871,333   • + 
Italy 624,681 573,260 691,359     – 
Belgium 435,101 419,703 550,657       
Germany 408,967 298,214 541,758       
Sweden 232,384 240,153 317,991     – 
Malaysia 177,713 212,183 311,917     – 
France 193,818 270,808 231,254     + 
Japan 189,015 236,198 204,695     – 
Norway 127,705 157,795 177,007     – 

Yellow 
Poplar 

China 3,212,263 3,964,932 3,678,584   • – 
Vietnam 2,868,420 3,170,730 3,507,934   • + 
UK 631,603 946,769 678,221     + 
Canada 479,035 454,455 508,843     – 
Malaysia 162,880 288,749 312,341     + 
Japan 116,262 148,330 149,460     – 
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March 12, 2009 
Washington Hardwoods Commission Meeting  
Olympia, WA 
Email: whc@wahardwoodscomm.com 

 

March 18, 2009 
Western Hardwood Association Board Meeting  
GreenWood Resources 
Portland, OR 
Email: wha@westernhardwood.org 

 

June 20-23, 2009 
Western Hardwood Association Annual Meeting  
Sunriver Resort 
Sunriver, OR 
Email:  wha@westernhardwood.org 

 
 

 
 
 

Newsletter Sponsor 
 

You too can be a sponsor of the March, June, 
September, or December newsletters.  Total cost just 
$400 per issue.  With this affordable rate, your 
message will be seen by all of WHA’s membership.   
Your audience is already targeted; and WHA 
members understand the value of doing business with 
fellow members.  Take advantage of this opportunity 
now!  Contact the WHA office by phone or email to 
sign up now! 

 
 

 
 

Up Coming Meetings  

Take a look inside: 
This issue 

sponsored by: 

     ‘Your name’ 

PRSRT STD 
US POSTAGE 

PAID 
PORTLAND OR 
PERMIT NO  681 


